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Administrative Support for Providers of Investment Advice

Innovations for
Wealth Management
Interactive Data Managed Solutions' Portfolio application is designed for private bankers,
retail financial investors, online brokers and media portals to help service their clients by
putting key information at their fingertips. This aids wealth managers in quickly and easily
answering client questions and delivering relevant reports that are visually appealing and
easy to understand.

The application is also designed to help financial advisors increase efficiency and deliver a
high level of service to their clients. The application enables advisors to develop, analyze,
monitor and rebalance client portfolios against their firm’s benchmarks and prepare attrac-
tive reports for customers. Portfolio contributes to meeting the standards that banking
customers expect from their advisory service.

Portfolio also allows online brokers and media portals to present model portfolios to their
target groups via their websites. Investors can use these for asset allocation decisions
and to test alternative scenarios with different risk levels.

Innovative Portfolio And Web 2.0 Functions

Portfolio is designed to provide user-friendly tools and charts illustrating a portfolio’s asset
allocation, performance and level of risk. Pie charts illustrate portfolios broken down by
asset class, currencies, countries, industries and other criteria. Additional functions include
market scenario analyses. What’s more, Portfolio shows the transaction-based history of

The solution calculates the
volatility of a client's portfolio
and shows its risk level.

Non-traded
investments are
categorized as
‘unlisted assets’
and are included
into the perfor-
mance analysis. Aggregated view of value

for assets not covered by
standard categories.
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all assets. All of this information can be
displayed in visually attractive ways that are
well suited for creating web-based reports for
clients.

New features in Portfolio include the ability for
asset managers and investment advisors to
define their own benchmarks for analyzing cus-
tomer portfolios. An asset valuation tool now
also encompasses non-traded investments,
such as real estate, insurance, and savings
accounts. Users can incorporate a non-traded
asset with an estimated yield, include it in the
performance analysis, and obtain a more com-
plete overview of total assets.

Media portals and online brokers can offer
innovative Web 2.0 functions such as tagging,
comment fields, star ratings and visual repre-
sentations of portfolio fee structures. Tagging
enables an aggregated view outside of the
scope of standard categories such as the Global
Industry Classification Standard (GICS ) for
countries and industries. This can include user-
defined investment categories such as “emer-
gency reserve funds,” “retirement provisions,”
or “play money.” With the ‘tagging’ function-
ality, these individually defined categories are
filed and grouped in the Portfolio screen, so that the value and performance of these
investments is illustrated and can be included in the portfolio’s overall assessment.

All Customer Portfolios At A Glance

The ability to monitor all managed portfolios at one glance is yet
another key capability in efficient wealth management: With Port-
folio, a central ‘cockpit’ interface is designed to provide invest-
ment advisors with a simultaneous overview of all the portfolios
they manage, showing the portfolios’ overall performance, point-
ing out where immediate action is needed and indicating which
portfolio has the best or worst performance. The portfolios are
linked with market data, news, and research findings which are
automatically filtered for relevant information.

With an array of tools and capabilities, Portfolio is designed
to contribute to high customer satisfaction and long-term client
relationships. |

Direct Connection
to Bank Systems
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